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Crop Planning 
 Creating a crop plan is the best way to get a jump start on the next agricultural season.  Crop 
plans allow growers to identify crop input requirements, and costs of production, which in turn can help 
them create a marketing or business plan for the upcoming year(s).  
 Knowing what a grower wants to do during the upcoming season on a field specific basis, can help 
to eliminate stress and confusion during the heart of the season.  

Things to Consider when Creating a Crop Plan 
 Rotation:  This includes factors such as crops, 
varieties, planting populations, tillage practices, etc.  
Knowing what was in each field last season, along with 
the planting plan for the upcoming 2 to 3 seasons can 
help guide fertilizer and chemical requirements.  
 
 Fertilizer:  Important things to consider when 
creating a fertilizer plan include:  field fertility history, 
soil analysis records, application timing, and equipment 
available (owned vs. rentals).  Soil nutrient levels and 
input costs will dictate whether fertilizer application is 
done at crop removal rates, or if it is beneficial to in-
corporate a build factor into the recommendation. 
 

  Pesticides:  When creating a pesticide plan it is important to know what was used previously in 
the field, so that chemicals with different modes of action can be incorporated to help reduce the 
risk of developing resistant pests.  Looking back at crop scouting records will help identify past in-
sect or weed problems, which may guide product selec-
tion.  It is also important to look closely at crop rotation 
projections when deciding what pesticides to use, to ac-
commodate product restrictions regarding future crops. 

 
 Cost of Production:  Identifying cost of production and 

calculating crop budgets is an important part of the crop 
planning process.  After calculating the cost of produc-
tion, you may decide to go back and create other input 
scenarios, to maximize the profit potential for each farm. 

 
 Marketing:   Once you have the cost of production, the 

breakeven price can be calculated, which can guide mar-
keting decisions for each commodity. 

 
 Contingency Plan:  You never know what weather 

events, or pest / disease problems are going to develop 
in-season, so it is important to leave contingency options 
in the crop plan.  Pest or disease problems may require a 
rescue treatment.  Planting an alternative crop may be 
necessary if weather conditions make it too late to plant; 
there is poor stand; or the contract for the original crop is lost.    

 
Crop planning helps you achieve goals, reduce risks, and determine opportunities.  

A detailed crop plan is an important part of a successful farm operation. 
 


